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This work explores the innovative Digital Twin of the Customer (DTOC)
technology and its impact on real-time customer engagement. DTOC creates
dynamic digital profiles by integrating data from various sources, including
social media, purchase histories, and 10T devices. These digital replicas enable
companies to simulate, analyze, and forecast customer behavior with high
accuracy. The study highlights opportunities such as enhanced personalization,
proactive service, and data-driven strategic decision-making. Ultimately, this
work provides valuable insights into balancing DTOC’s transformative potential
with its inherent risks in modern customer relationship management.

Texnomnoris Digital Twin of the Customer (DTOC) — e iHHOBariitHui
CTpUOOK y TOMYy, SIK OpTraHi3aiii po3yMilOTh Ta B3aEMOJIIOTH 31 CBOIMH
kiieHTamMu. CTBOprOIOYM HUGPOBY KOMII0 MOBEIIHKH, BIMOAOOAHb Ta B3a€EMOJIl
KJIIEHTA, KOMIIaH1i MOXYTh MOJIEIIOBATH, aHAII3yBaTH Ta IPOrHO3yBaTH HOro il
B PEXKUMI pPeaJibHOTO 4acy. Y Miil poOOTI po3MIsSAaIOThCS SIK MOMJIMBOCTI, SIKi
npononye TexHosoris DTOC, Tak 1 HeBia'eMHI pHU3UKH, MOB'A3aHl 3 il
BIIPOBAHKCHHSIM.

I{ss TexHoONOTIA SABISIETHCA TMIIAMHOXXHHOI  KOHIEHIIA  IU(PPOBUX
JBIAHKKIB [1], sIKI IIMPOKO 3aCTOCOBYIOTHCS B Taly3sX BUPOOHMIITBA T4 CHCTEM
pekoMmeHaaIli. ¥ KoHTeKcTi B3aeMoBimHOCMH 3 KiieHTamu DTOC - me He
MPOCTO CTAaTMYHUN HaOlp MaHUX, a JuWHaMidyHa wMojaenb (puc. 1), 1o
PO3BUBAETHCS, sIKA IHTETPYE JaHl 3 PI3HUX JKEpes — B3aeMOJIl B COIlaJbHUX
MepeKax, 1ICTOpii MOKYIOK Ta 1H. — JJIs1 (POpMyBaHHS BCEOCSHKHOTO ITU(PPOBOTO
npodimro. Iled 1umdpoBuit  IBIMHUK MOXKHA  BHUKOPHCTOBYBAaTH IS
IIEPCOHATI30BAHOTO OOCITyrOBYBaHHS KJIEHTIB 1 PO3POOKU TPOAYKTIB [2].
Opnak, HE3BAXKAIUM HA 3HAYHUN TMOTEHINAN JJIs TOCHJICHHS 3allydCeHHS
KIIIEHTIB, IS TEXHOJOTISA TaKOX BHUKIWKAE CEPHO3HI 3aHEMOKOEHHS II0JI0
KOH(D1ICHITIITHOCTI, OE3MEeKHN TaHNuX Ta 1H.
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Pucynok 1 — Bizyanizaris crBoperas DToC
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BnpoBamkeHHss aHOiT  TEXHOJIOTHi  BHMMara€e CTPYKTYpOBaHOTO 1
CTPATEriuHOTO MIAXOJy, SIKUH OXOIUTIOE SK TEXHIYHY IHTerpaiiro, Tak 1
opranizamiitHi 3minu. [Iporec 3a3Buyail MOYMHAETHCS 3 arperarii JaHuX, KOJIH
pi3HI JDKEpena JaHUX Mpo KIEHTIB, TakKi K 3aIIMCH MPO TpaH3aKIlii, aKTUBHICTh
y COIllaIbHUX MEpekax Ta TOBEMIHKOBA aHANITHKA, OO'€THYIOTHCA B €JUHE
cXoBHIIE AaHuX. L{e CXOBHIIE MOTIM CIYTye OCHOBOIO JJIsI TOOYA0BH LIU(PPOBOL
MOJiell JBIMHUKA, siKa mependadyae BUKOPUCTAHHS alTOPUTMIB MAaIIMHHOTO
HAaBYAHHS Ta aHAJITHKA B pEAIbHOMY 4Yaci s TOYHOTO MOJIEITIOBAHHS
IMOBEIIHKU Ta BIIOAO0AHb KJI1€HTIB.

VYenimHe posropranusa TexHosorii DTOC Takox 3aleXUTh BiJl CTBOPEHHS
HAJIAHOI  CUCTEMHM  YNpaBIiHHA  JAHUMU  JUISl  BUPIMICHHS  [HUTaHb
KoH(imeHmiitHOCTI Ta Oe3meku 3 camoro moyatky. lle Bkimrogae po3poOKy
PO30pO1 MOMITHUKK 300py JaHUX, 3a0€3MEUCHHs JOTPUMAHHS TPABUI 3aXUCTY
JTAaHUX 1 BIPOBAKEHHSI CYBOPHUX 3aX07iB KibepOesneku. Kpim Toro, BaxiInmBOIO
€ MDKQYHKIIOHAJIbHA  CHIiBHOpaIsl: aHalITUKKW  JaHux, IT-cmemiamictw,
MapKETUHIOBl KOMaHJ{ Ta IOPUAWYHI KOHCYJHTAaHTH TOBWUHHI TMPAIIOBATH
pazoM, 100 Y3rOAWTH TEXHOJIOTIIO 31 CTPATETIYHUMH IUISIMU OpraHizaiii Ta
€TUYHUMH CTaH/IapTaMHU.
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Pucynoxk 2 — Cnoco6u Bukopuctants texnosorii DToC

Texnonoris DTOC npornoHye HU3KY MOXKJIMBOCTEH uisl Ol13HeCy, AKUU
nparHe ONTHUMI3yBaTU CBOIO AISUIBHICTh Ta MIJABUIIUTH PIBEHb 3aJ0BOJICHOCTI
KJIieHTiB. OHIEI0 3 TOJOBHUX TEpPEeBar € MOXJIMBICTh aJanTyBaTU MOCIYTU Ta
OPOAYKTH [0 KOHKPETHHUX NOTped OKpEeMHUX KII€HTIB. BukopucToByroun
MEePEIOBY aHATMITHKY Ta aJTOPUTMH MAITUHHOTO HaBYaHHS, KOMIIaHII MOXYTh
IPOTHO3YyBaTH TNOBEAIHKY KJIEHTIB 1 MPOMNOHYBATH IPOAKTUBHI PIIICHHS.
Hanpuknag, DTOC moe BKa3yBaTH Ha CXWUJIBHICTh KJIEHTA 10 3MIHU OpEHIy
(puc. 2), 10 CHOHYKa€ O CBOE€YACHOTO BTPYYAHHS, TAKOTO SK 1HAMBIIYyaJIbHI
pekmamHl akmii abo BHUHAropoau 3a JosIbHICTE. Cepen mepeBar JgaHOl
TEXHOJIOTIT CJ1/] BUIIJIUTH:

1. Tlokpamena mnepconanmizauis: DTOC  3a0e3nedyroTh  BUCOKO
NEPCOHAII30BAHUM KIIEHTCHKUNA JOCBIA 3aBIASKHM TOYHOMY IPOTHO3YBAaHHIO
BII0OJI00AHb Ta MOBEIIHKU.
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2. IlpoaktuBHa B3aemomisi: Kommanii MoXxyTh mepeabavaTté mOTpeOH
KJIIEHTIB 1 BUPIIIYBAaTU MOTEHLINWHI MPOOJIEMH JI0 TOTO, SIK BOHU 3arOCTPSTHC,
10 COpUS€E MABUILIECHHIO 3a/I0BOJICHOCTI Ta YTPUMAaHHIO KJTI€HTIB.

3. Tlocriline BmockoHajeHHs: MojentoBaHHSI B PEKHUMI PEaTbHOTO Yacy
JI03BOJISIE  KOMIAHISIM TECTYBaTH Ta BJIOCKOHAIIOBATH CTpaTerii 3ailydeHHS
KJIIEHTIB, 110 MPU3BOIUTH JI0 ITEPATUBHUX MTOKPAILICHb.

4. TIpuiiHATTS pillieHb Ha OCHOBI AaHuX [3]: [TnOOK1 3HaHHS NPO KIIEHTIB
CIIPUAIOTH PO3p00IIi OUIBIT OOIPYHTOBAHUX O13HEC-CTPATETIM Ta MPOTYKTIB.

A cepen HenosikiB [4] cOil BUIUIMTH HACTYMHI TYHKTH, SIKI HE
MIEPEKPUBAIOTh BKa3aH1 IIEpeBary, ajie Ha HUX CJIiJ] 3BepTaTH yBary:

1. 3anenokoeHHs moa0 KoHdiaeHuiHocT: [IIupokuii 30ip gaHUX MOXKE
MOPYIIUTH KOH(IIEHIIWHICTh KJIIEHTIB 1 MPU3BECTH JO MOTEHI[IWHUX BUTOKIB
JAHUX, SKII0 He OyJ1e HAaJIC)KHIUM YHNHOM 3aXUIICHUH.

2. Etnuni  npoGnemu: TexHonoriss pU3UKYe€ CTBOPUTH  KYJIbTYpY
CTe)XCHHS, SKIIO KIIEHTH BIIYyBaTUMYyTh, IO 3a IXHIMHU [ISIMH TOCTIHHO
CTEXAaTh.

3. AnropuTMiuyHa YHEPEIKEHICTh: TOTaHO PO3pPOOJIEHI  AITOPUTMHU
MOXXYTb YBIYHUTH YyIEPEIDKEHICTh, II0 TMPHU3BEAE 1O HECIPaBeJIMBOTO
CTaBJIEHHS 10 IIEBHUX CETMEHTIB KJIICHTIB.

4. Bucoxki BUTpaTH Ha BIPOBaIKEeHHs: Po3poOKka Ta miATpUMKa CKIaAHUX
cucteM DTOC mosxke OyTu JOpOror Ta peCypCHOMICTKOIO.

5. 3anexHicTh Bij sikocTi nanux: E¢exktuBHicts cuctemu JITOK 3HauHOIO
MIPOIO 3JIEKUTH BiJ SKOCTI Ta TOYHOCTI 0a30BUX JaHUX; HEAKICHI JaHl MOXYTh
MPU3BECTH JI0 XUOHUX BUCHOBKIB.
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