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Training salespeople can be very time-consuming. Platforms for sales
training have begun to surface, helping to speed up business and increase
education. Along with that, artificial intelligence is used to streamline coaches'
tasks and qualitatively monitor the effectiveness of salespeople's work and
training, which makes training platforms particularly valuable. This work is
focused on conducting usability testing of one of the platforms and redesigning
this platform based on the result of the conducted research. The final result of
the work is a prototype with innovative design solutions for the new product.

TpenyBaHHs MpOABIlIB Hapa3l cTa€ Bce OUIbII aKTyaJlbHHUM, 1, OCKUIBKU
MPOJIaBIIiB 0araro, ix HaBYaHHSA MOTPIOHO ONTHUMI3yBaTH - MPOBOJUTU TPEHIHT
Ta aBTOMATU3YBAaTH 3aKpIIUIEHHS BHUBYEHOIO Yy BIIAUIAX Opojaxy. TyT Ha
JOTIOMOTY  CTalOTh OHJAWH TUIAaTOpPMHU, SKI BUKOPUCTOBYIOTH INTYYHUIH
1HTEJIEKT, a0M HABUUTH MPOJIABIIIB BAAJIO MPOAABATU MPOIYKTHU 1 CHIJIKYBATUCH 3
3aMOBHUKAMHU.

OcHoBHOWO 3agadetro mnponaykty Gradual € miaAroroBka mMpoaaBIiB 0
CHUIKYBaHHS 3 KJII€EHTAMU: Mpe3eHTallis, podoTa 3 3anepeueHHsIMHU, BUSBICHHS
notpebu,Tomo. s mmargopma moserirye TpeHepy  HaJaHHS 3BOPOTHBOTO
3B’SI3Ky Ta KOMEHTapiB 3a JIOMOMOTrOI0 PEe3yJIbTAaTiB aHalli3y BIiJl CUCTEMHU
HITYYHOTO 1HTEJIEKTY, 110 PO3IMi3HA€ CJIOBA Mapa3uTU YM MPOCTO OILIHIOE SKICTh
PO3MOBH Ta MOBEAIHKM MPOJIABIIS, aHAI3y€e €MOIIHUI CTaH TOHY, CIOBHUK Ta
Te, 1O 3anam’sTae KiIieHT. OiHKa MPOXOAUTh KOJIM MPOJABEIL 3aMKUCYE BiJIEO
Ha 1IaTopMi, CIIUPAKOYKCH Ha CLIEHAP1i pO3MOBH, TEMY Jiajory.

OcHOBHOIO MTPo0IEMOIO OYJIO TE, IO ICHYIOUUNA MPOAYKT MOTaHO 3aydae y
HaBYaHHS MpPOJaBLiIB, 00 BOHM 3a0yBarOTh 1H(POpPMAIIO, YM B3aram He
3aCTOCOBYIOTH 11l 3HAHHS B p0o00Ti. TakoX i 9ac MPOXO/KCHHS] HABYAHHS HA
miatpopMi 'y TpEHEpIiB HEMae pO3yMIHHS TOTO, HACKUIBKH e()EeKTHUBHO
HABYAIOTHCS TPOJABIlI Ta SK KOHTEHT BIUIMBA€ HA 3amaMm’ STOBYBaHHS Ta
BUKOPHCTAHHA MaTepiaiB.

Mertoto poOoTH € po3poOKa MPOIO3HITIH MO0 YAOCKOHAIICHHS TIaT(hopmMu
Gradual Ha ocHOBI TecTyBaHHS TEMEpPIIIHHOIO MPOAYKTY 1 HOro aHamizy Ta
MOKpaIlleHHs 103a0UTiTI aTGopMu, 100 1€ MPUHOCUIIO Kpallluil pe3yJbTar y
HaBYaHHI IIPOJIABIIIB 1 MOJIETIINIIO 1X HaBYaHHS.

[{inboBa ayauTOpis: KEPiBHUK BIILIY MPOJAX, MEHEIXKEp Mo poboTi 3
KJIIEHTaMH, KEPIBHHUK BIJIIITY PO3BUTKY MPOJaX, TPEHEPU BIIILITY MPOAAXK,
O13HeC-TpeHepU, MEHEKEP 3 HaBUAHHSI 1 pO3BUTKY MEPCOHAIY.
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JIy1st moCSATHEHHST METH HEOOX1THO BUPIIIUTH HACTYITHI 3a1a4i:

— TPOBECTH OIIHKY [03a0lIiTI ICHYHYOro MPOJAYKTYy, TECTYBaHHS Ta
ONUTYBaHHS KOPUCTYBadiB mepiioro npoaykty PitchMonster, ¢hokycyrouncs Ha
NUISIX, SKAA MPOXOJUTh TPEHEP IiJl YaC CTBOPEHHSI MPAKTUKH, 1i MTPOXOKEHHS
MPOJIABIIEM Ta OTPUMAHHSI 3BOPOTHHOTO 3B’ SI3KY;

— pO3poOUTH TPOMO3UITI MO YITOCKOHAJICHHIO MPOAYKTY, sIKI BHUPIMIATH
icHyt0o4ul TpoOJieMu, Ta JTOMOMOXYTh OpraHizyBaTh e(QEeKTHUBHE HABUAHHS 1
BKJIFOYAIOTh HACTYTHI MiA3aa4i:

— CIPOEKTYBATU NUISX, SIKUWA MPOXOJUTH MPOJIaBeIh il Yac CTBOPEHHS 1
MepEeTIisily KOHTEHTY Ta IPOXOJKEHHS 3aBIaHb;

— CIPOEKTYBATU MOAYJIb aHATITUKHU Ta 3BITY JUIsl TPEHEPIB.

B nomoBizl HaBeaeHO MPOMO3HUIIT MIOAO BUPILMIEHHS MpobiieM, skl Oyiu
BUSIBJICHI B XOJI1 JOCJIIJIPKEHHS TTPOJIYKTY, 110 BKJIFOYAIOTh HACTYITHE:

— IHTETpyBaHHS Ha caMy IUIaTPOpMy dYaTy 3 CHOBIIICHHSIMH Ta
HaraJlyBaHHsIMH PO TTPOXOJKEHHS MPAKTUKH;

— JIOAaBaHHS CEKI[li CTAaTUCTUKA [JIsl BIJCIIAKOBYBaHHS Mporpecy a0o
perpecy npoJaBiiiB B MPOIeCi HABYaHHS,

— TOKpalleHHsS TMpolecy 0JaBaHHS KOMEHTapiB Il TpeHepa, IIo
nepesipsie poooTy;

— TOJIETIICHHS MPOIECY CTBOPEHHS YPOKY Ha miaaTdopmi A MpoAaBIls 3a
PaxyHOK aHaJi3y NUISIXY KOPUCTyBaya.

— MOJIETIIEHHS NPOLECY 3alKCy BiAEOPO3MOBU MPOAABLIB AJIA MEPEBIPKU
I1]T Yac TPOXOIKEHHS YPOKY.

— J0/laBaHHA KaHOaH-JOIIKU YIMpaBIiHHS 3a7adyaMu sl €(EeKTUBHOTO
BIJICJIIJIKOBYBaHHSI HEBUKOHAHUX Ta MPOWJICHMX YU HENEPEBIPEHUX 3aBlaHb
(n1g TpeHepa Ta MpoaaBIA).

3anponoHoOBaH1 pillleHHS M0AO0 yAockoHaleHHs madopmu  Gradual
MOBUHHI CYyTTEBO MOKPAIIUTH MiATOTOBKY IMPOJIABIIB 32 JOMOMOIOK TPEHIHT-
m1aTGOPMHU.
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