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This work explores the role of Al in improving the effectiveness of
promotional offers in both retail and online marketing in the face of growing
competition and consumer expectations. Traditional methods of analysis lack
accuracy and efficiency, while Al's ability to process large amounts of data allows
us to predict the results of promotional campaigns. Today, Al tools play an
important role in planning marketing strategies, helping to adapt to consumer
preferences and changes in strategy. Al analytical capabilities allow companies to
increase the effectiveness of promotional campaigns, introduce product
innovations, and attract customers.

VY cydyacHOMy CBIT1 po3/piOHOi TOPTiBJIl Ta OHJIAWH-MAPKETUHTY aKI[iifH1
MIPOTIO3HUIIIT € BOXKIMBUM 1HCTPYMEHTOM JIJIsl 301TIBIICHHS TIPOJAXKIB, 3ayUYEeHHS
KJIIEHTIB Ta MABUIIECHHS IXHBO1 JIOSIIBHOCTI 10 OpeHay. OnHak epeKTUBHICTD ITUX
aKIiii 4acTo 3aJeKHUTh BiJ 3JaTHOCTI TOYHO BIJICTEKYyBaTH, aHaJi3yBaTH Ta
ITepaTUBHO 3MIHIOBATH CTpAaTerii Ha OCHOBI MOBEIHKU Ta PEaKIlii CIOKMUBAYiB.
Tpaguiiiini MeTOAW OIIHKA €(QEKTUBHOCTI aKIIMHMX KaMITaHid, Taki SK
ONMMUTYBAHHS, BIJICTEXEHHS NPOJAXIB Ta BIATYKM KJIIEHTIB 4YacTO HE Jal0Th
MO>KJIMBOCTI aHali3y Ta MPOTHO3YBaHHS B pexXHMi peanbHoro yacy. Came TyT
IHTEerpauis IITYYHOTO 1HTEJEKTYy MpeAcTaBisie co0orw TpaHchopmaliiine
pilIEHHS, MPOMOHYIOYM MOTEHLIAJ] HE JIMIIEe [ MOHITOPUHTY Ta aHalli3y
e(EeKTUBHOCTI AaKUIMHUX MPOMO3ULIA y PEXHMMI pealbHOro yacy, aje ¥ s
MPOTHO3yBaHHA MalOyTHIX TEHJAEHUIN Ta peakuli croxxusayis [1].

CyTbh BUKOPUCTAHHS MITYYHOTO IHTEJCKTY B I[bOMY KOHTEKCTI TOJIATAE B
Horo 3gaTHOCTI  OOpOOJISATH  BEIMYE3HI MAacCHBH  JaHUX, BHUSIBJISIOUH
3aKOHOMIPHOCTI, TEHJICHIIII Ta aHOMaJii, SKI MOXXE HE TIOMITHUTH JIIOJINHA,
MpoOBOJAYM aHami3. Meroau 300py MaHUX IS IUX IUICH PO3BUBAIKCS Bif
MPSIMUX CIOCTEPEkKEHb Ta OMUTYBaHb J0 OUIBIN CKIATHOTO aHami3y IUGPOBUX
MOTOKIB, TakKWX SK JIOCHIDKEHHS HACTPOiB Yy COINAIbHUX MeEpexkax,
BIJIBIIyBaHOCTI BeO-caliTiB Ta icTopii mokymok. IlopiBHsuIbHa TiepeBara
HEHPOHHHUX MEPEX HaJl KIACHYHUMHU METO/IaMH € 3HauHOl0. HelipoHH1 Mepexi, 3
iXHBOIO 3/IATHICTIO HABYATHUCA Ta aJanTyBaTUCA A0 HOBHX JaHUX, MOXYTh
3a0€3IMeUNTH PO3YMIHHS MOBEIIHKHM CIIOYKHMBAaYiB 3 HAJ3BUYAHHOIO TJIMOMHOO Ta
touHicTiO [1]. Hampukian, skmo kjiacuuHi METOAM MOXYTh IMOKJIQJaTHCS Ha
JHIAHI perpeciiiHi MoJeil sl MPOTHO3YBaHHS 3POCTAHHS MPOJAXKIB MICHSA
aKLIMHOI TPOMO3HUllli, TO HEUPOHHI MEpEeXl MOXYThb BpPAaXOBYBATH ILIUPILIUAN



CHEKTp 3MIHHMX, BKJIIOYAIOUM CE30HHICTh, JAeMorpadiuHi JaHl CIOXHUBAUiB 1
HaBITh 30BHIIIHI ()AaKTOPH, TaKi SIK €KOHOMIYHI MOKA3HUKH, 1100 3a0e3MeyuTH
OUTBII JCTATBHAN aHAI3.

Po3pobOka iHCTpyMEHTIB Ha OCHOBI IITyYHOTO IHTENEKTY JJisi OIIHKU
e(peKTUBHOCTI aKI[IHHUX MPOTIO3HULIIN — 11e GaraTorpaHHU MpoIieC, AKUIl BKIIOYAE
30ip JaHWUX, HABYaHHS MOJIeJII Ta PO3TOPTAHHS CHUCTEMM [IJIs aHajizy Ta
3BOPOTHOTO 3B'SI3KY B PEKUMI peanabHoro vacy. L{i iHCTpyMEHTH MOXKYTh MaTH
pi3H1 hopMu: B iHPOpMALITHUX TTaHeNel, 110 HaJAal0Th ONEpPaTUBHI JaHI Mpo
e()EeKTUBHICTh KaMmaHli, /0 NPOTHOCTUYHUX MOJEeH, sKI mepeadadaroTh
MOTEHIIMHUHN BIUIMB MalOYTHIX akiiil. [HTerparlis mrTy4yHOTO 1HTEICKTY B IIeH
MIPOIIEC HE TUIBKH IIJIBUIIYE TOYHICTh OLIIHIOBAaHHS €()EKTUBHOCTI, ajie i 3HAYHO
CKOpOYye€ Yac, HeoOXimHu# uist 300py KopucHoi iHdopMariii [2].

BHKOpHUCTaHHS IITy4YHOrO IHTENEKTY JJI1 aHalli3y Ta MOHITOPUHTY
€()EeKTHUBHOCTI aKI[IHHUX MTPOIO3HUIIII TAKOK BIAKPUBAE IUISAX 10 OLIBII THYYKOTO
Ta JUHAMIYHOTO MIAXOAY N0 IpoMo-ctparerii. [ocTiiHO BUKOPUCTOBYHOYM
pe3yNbTaTH aHaji3y, OTPMMaH1 3a JOMOMOTO0 IMTYYHOTO 1HTENEKTY, Y Mpoleci
IJIaHYBaHHS, KOMIaHIT MOXYTh CTBOPUTH O€3MEPEPBHUNA ITUKIT BJOCKOHAICHHS.
Taka aganTUBHA CTpaTeris TrapaHTye, IO akKLIiHI MPOIMO3UIl He JUIIe
BIJINOBIJIal0Th TTOTOYHUM MOJIEIISIM MOBEIHKH CIOKMBAviB, ajie i € JOCTaTHhO
aJanTABHUMHU, 1100 IMiJIAIITOBYBATHCS 11T HOB1 TEHACHIT Ta Boio0aHHs [3].

[TincymMoByrO4H, MOKHA CKa3aTH, IO 1HTETpallis MTY4YHOTO 1HTEJIEKTY B
MOHITOPHHT Ta aHaji3 e()EeKTUBHOCTI aKIIHHUX MPOMO3UIIINA € 3HAYHUM KPOKOM
Briepes; y cdepl MapKeTHHry Ta aHali3y CHOXKHMBYOi  IOBEIHKH.
BukopucTOBYIOYM MOMKJIMBOCTI TEXHOJOTIA INTYYHOTO 1HTENEKTY, KOMIIaHii
MOXXYTh OTpUMAaTd OUIbII TIJIMOOKE PO3YMIHHS, MPOTHO3YBATH MaMOYTHI
TEHJICHIII1 Ta aJanTyBaTU CBO1 CTpATETil 10 MIHJIMBUX NOTPeO 1 BOA00aHb CBOIX
KJIi€HTIB. Takuil miaxia He Julie niaBuIlnye e()eKTUBHICTh aKI[IMHUX KaMIlaHii, a
H CTUMYJIOE€ 1HHOBAIli B MPOAYKTOBUX MPOMO3ULIAX 1 MAapKETUHTOBUX
crpaterisx [4].
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