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The main goal of developing a pharmacy chain system 1is the ability to
order online and create an active customer base. The last one will allow
increasing profits and maintaining a stable level of earnings. To achieve this
were implemented CRM system components: collecting and saving information
on the number of customer orders, the time of last order and the total
acquisition; RFM method and segmentation by category for each client. Based
on the information collected, an individual list of advertised goods is created and
then distributed through direct marketing.

CuctremMa — 1€ CYKYHHICTh B3a€EMOIIOB S3aHUX EJIEMEHTIB, IO Pa3oM
MPAIIOIOTh K €IUHE IiIe. Y BIAMOBIAHOCTI 10 00paHOi MPEAMETHOI ramy3l —
anTedHOi MEpeXi — PO3poOIIIOBalIbHA CHUCTEMA OpIEHTOBaHA Ha 30€PEKEHHA,
BITOOpaKEHHS Ta HAJAHHS TICBHUX MOXJIMBOCTEH KOPHUCTYBAUYy.

Cucrema  anTedHoi  MeEpeXi, HacaMIepel, Ma€  3aJ0BOJIBHSITH
(hyHKITIOHATFHI BUMOTH KOPUCTyBada — MOKYMIIA: HaAaBaTH 1H(POPMAIIIIO MIOA0
JIKapChKUX 3aco0iB, iX CKJIamy, KUTBKOCTI, BapTOCTI, KpaiHm Ta Qipmu
BAPOOHMKA, yMOB BIJNITYCKY, HASBHOCTI, CHPOIIYBAaTH TOIMYyK HEOOXITHHX
mpemnapariB 32 JA0MOMOror (urbtpartii; matu  BiAmoBimHI (QYHKINT IS
3aMOBJICHHA: JOJIaHHA, 3MIHHM KUTBKOCTI TOBapy ab0 BUAANICHHA 3 KOIIHKY,
CTBOPEHHS Ta BIJIMIHU 3aMOBJICHHS, MOKJIMBICTD TEPETIIATY HOTO CTATyCy.

[Tim wac po3polIll cHCTEMH OKPEMO BH3HAUCHI (DYHKI[IOHATBHI BHMOTH
KOPUCTyBada-aaMIHICTpaTopa — Jpyra poiib 1 3B’sA3aHl 3 HEK i, 1o
MATPAMYETHCA CHCTEMOIO. BHECCHHSI, BUAAICHHS a00 3MiHa iH(oOpMaIli moao
mpemnapariB  Ta aKIMIAHUX TPOIMO3WINKM, 3MIHA CTaTyCy 3aMOBJICHB. iX
MITBEPDKEHHS 200 B1AMIHA;

Jlna edexTuBHOT peamizarii JTKapchbKUX 3ac001B HEOOXITHO MPHUAUIATH
0cOOMMBY yBary CTBOPCHHIO, IMIATPUMAHHIO Ta PO3IMHAPECHHIO aKTHBHOI
KITIEHTCHKOI 0a3u 3 METOIO 30UThIIICHHAS MPUOYTKIB Ta YTPUMAaHHS TTOKA3HHUKIB HA
BIJIMMOBITHOMY 3HAYCHHI.

BukonanHs TocTaBIICHOI 3a/1adl MOMIJIMBE 32 YMOBHW BHCOKOTO PIBHS
KJTIEHTOOPIEHTOBAHOCTI CUCTEMHU — BPaXyBaHHS Ta PO3YMIHHS MOTPEO KOKHOTO,
a/pke B1J BPaXe€Hb, OTPUMAHMX I YaC KOPHUCTYBAHHS CHUCTEMOIO, 3aJICKUTH
32JI0BOJICHHSI Ta BIPOTAHICTh, MO B MaWOyTHROMY KJIIEHT 3HOBY HEIO
CKOPHCTAETHCS.

Kmientoopiarosanicte moximaneHo B ocHoBy CRM cuctem — Customer
relationship management systems — rOJOBHOK METOI SKUX € 3a0¢3ICUCHHS
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¢(heKTHBHOTO MApPKETHHTY, MPOJAXy Ta HAMAHHS TMOCHIYT, IO B KOMIUICKCI
cnpusie  TIABWINEHHIO JOAIBbHOCTI 3 Ooky kmentiB. CRM  cucremu
3abe3neuytoTh 30ip Ta 30epekeHHs 1H(OpMaIi, fAKi B MOAAJIBIIOMY
BAKOPUCTOBYIOTHCA TIPH KOMITOHYBAHHI PEKIAMHUX JIUCTIB-TIPOTIO3UITINA IS
npsaAMOTO MapkeTwHry. Jluctu-mpomo3uini  3abe3neuyroTs  1H(POPMOBAHICTD
KJTIEHTIB TIPO aKIIHHI TPenapaTy y BIAMOBITHOCTI IO iX CETMEHTY.

3anpomnoHOBAaHO BWKOHYBATH CETMEHTAIll0 y aBa eranu. Crouatky 3a
JOTIOMOTOI0  MoAepHi3oBaHoro RFM  meTomy BIACIOTBCS  MOTEHITI AJTEHO-
HEAKTUBHI KIIIEHTH — JIIOAM, O POOWIM 3aMOBJICHHS JaBHO Ta OJHOPA30BO.
CyTbs MeTOay mojsirae B 300p1 Ta aHaJi31 BIAMOBIIHUX MPEANKTOPIB. JABHOCTI
OCTAaHHBOTO 3aMOBJIEHHS R, 3arajpHOi KUIBKOCTI 3aMOBJeHb F Ta KUIBKOCTI
BATpaueHNX KomTie M. BiaMiHHICTF METOMy BIJ CTAaHAAPTHOTO TIOJIATAE B
(hikcoBaHMX MeXaX BIJACIKAHHA TIO0 BCIM MPEIAUKTOPAM, IO 3HUKYE HMOBIPHICTh
MOMMWJIKOBOI BTPATH TOTCHIIAJFHUAX CHOXHUBadiB. KITIEHTH, 10 OTpUMaA
HaWHWKYl TOKa3HWUKHA, B TOJMAJBIIOMY HE pO3TIsAmaroThes. [pyruit eram
CKIafaeThest 3 (popmyBaHHSA TpadikiB 1HAWBIAYATbHAX BMOAO0AaHH KOKHOTO
KJTI€HTA, CIUPAIOYUCh HA KATEropilo paHillie KYIUICHWX JKAPChKUX 3aco0iIB.
[TepenbauaeThes, MO Taka PO3CHIIKA CKOPIIIE 3alIKaBUTh Ta HE Oy/ie BUKIIMKATH
HEBJIOBOJICHHSI.

Kommonentn CRM-cuctemu po3pobieri moBoro C# B IHTETPOBAHOMY
CEPEIOBHII PO3poOKK mporpamMHoro 3abesmneueHHs Microsoft Visual Studio
2015 3 Bukopucranusm CYBJI Microsoft SQL Server 2014. BnpoBamkeHHs
JAaHOi CHCTEMH JO3BOJIUTH 3a0e3NeunTr O(POPMIICHHS 3aMOBJICHD B PEKUMI1 OH-
JaliH, aHaJI3yBaTH IHJMBIAyallbHI 3aMOBJICHHS Ta HA iX OCHOBI CKJIaJaTH
MPAIIO0Y1 JTUCTH-TIPOTIO3UIT, (hOPMYyBaTH aKTUBHY KIIIEHTCHKY 0a3zy.
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