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This work is devoted to the metrics used to evaluate the effectiveness of
promotional campaigns in the commercial sector, in particular in grocery store
chains. Measuring the effectiveness of promotional campaigns is crucial for the
rational development of marketing strategies, increasing sales, and enhancing
customer loyalty. Traditional metrics provide an idea of effectiveness but have
certain limitations. To improve the accuracy of the assessment, a composite
metric is proposed that integrates normalized metrics values to improve the
accuracy of the assessment. This approach takes into account strategic priorities,
providing objective comparison and decision-making for sustainable business
development.

EdeKkTuBHICTh aKIIHHUX KaMIlaHIi € KPUTUYHO BAXKIMBUM AacCIEKTOM
CTpAaTEeriyHOro YIpaBIlHHA B KOMEpIIHIA cdepi, 30KpemMa y Mepexax
IPOAYKTOBUX Mara3uHiB. B ymoBax BHCOKOI KOHKYpEHIli Ta 3MIHHUX
CHOXKMBYMX BIOAOOAHb, BUMIPIOBAHHS pE3YyJIbTATIB AKUIMHUX KaMITaH1i
JIO3BOJIIE paIliOHATBLHO TMMOOYAYyBaTH MAapKETUHIOBlI CTpaTerii, 3a0e3nmedyuTH
3pOCTaHHsI MPOJIAXKIB Ta MIJABUIIUTH JIOSUIBHICTH KJI€HTIB. [IpoTe He KoxkHa
aKiiifHa KammaHis TMPU3BOAUTH JO0 OakaHMX pe3yJbTaTiB, IO 3yMOBIIIOE
HEOOXIHICTh PETENbHOTO0 aHali3y METPUK, SKI 3aCTOCOBYIOThCS IS
OITIHIOBaHHS 11 €(PEKTUBHOCTI.

CucteMHMI MiIX1J 10 MPOBEIEHHS TAaKOrO aHaJi3y CHpHSIE MPUUHATTIO
0OTPYHTOBAaHMX YIIPaBIIHCHKHUX PIIIIEHb Ta CTINKOMY PO3BUTKY Oi3HECY.

VYcmimHa akiiiHa KaMIiaHisi XapaKTepUu3y€eThbCsi BCTAHOBICHUMU IUISIMHU Ha
eTami 1i IJaHyBaHHS, IO 3YMOBIIIOE YITKE YSIBJICHHS, YOrO XO4Y€ JOCSITH
KOMITaHisl 3a pPaxyHOK IIi€i aKTMBHOCTI Ta CKIJTBKHM BOHAa MOXXE BHUTPATHTH.
Omaum 3 miaxomiB mjist moctaHoBkH muied € SMART, sxuii mae 3MOTy TOYHO
BU3HAYUTH METPUKH YCHIXy Ta OKPECIHMTH YacOBI paMKH ix mocsrHeHHs. [leit
HiAX1J CIpHs€ CTPYKTYpPOBaHIM opranizallii MpoBeIeHHS aKIiiHOI KammnaHii Ta
JOLUTFHOMY pO3MOAUTYy HasBHUX pecypciB. [lpy 1poMy BaXIUBUMHU €
BU3HAUEHHS CETMEHTIB ayJIuTOpli, OCKIJIBKM HE BCl KIIEHTH pEaryrTh Ha
aKIiiHI Tpono3ullii OJJHAKOBO, a TAKO BUKOPUCTAHHS J1€BUX MApPKETUHIOBUX
1HCTPYMEHTIB.

[IpoBeneHHs  akIiHUX  KaMmmOaHId  BUMarae KOMaHAHOI  poOOTH,
BIICTeXKCHHSI XOJy Ta pe3yabTaTiB. Ilicias 3aBepiieHHS akIiiHOI KamImaHii
BOXKJIMBO IPOBECTH BCEOIYHUM aHali3, a TaKOX TOPIBHSHHSI OTPUMAaHHUX
pe3yJIbTATIB 3 MOCTABICHUMHU LUISIMU Ta 0a30BUMHU MTOKa3HUKAMHU.
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BumiproBanHsT TOKa3HUKIB €(QEKTUBHOCTI aKIIHHUX KaMOaHiil Mae
BUpIIIATbHE 3HAYEHHS JUIS PO3YMIHHS iXHBOTO BIUIMBY Ha PO3BHTOK MEpEexi
MPOYKTOBUX Mara3uHiB 1 3alI00ITaHHIO MAPHUX BUTPAT PECYPCIB.

BusHaueHHA MeTpUK, L0 BIAMOBIAAIOTH CTPATETIYHUM LUISAM, JT03BOJISIE
HNOKpaIUTH (HOpPMYBaHHS aKIIWHUX MPOMO3MIIN Ta MIATOTOBKY MOAAIBIINX
KaMITaH1H.

OcHOBHUMU MeTpUKaMU 3a [ 1] BBaXKaroThCsl HABEICH1 HUXKYE.

[Tpupict mponaxis (Sales Lift) € mpocTor0 y BUKOpPHUCTaHHI Ta HAOYHOIO,
ajie He BPaXxOBY€ CE30HH1 KOJMBAHHS 1 BIUIMB 30BHIMIHIX (akTopiB. BusHauutu
B1JICOTOK 301IbIIIEHHS MPOJaXkiB MOXKHA 32 (HOPMYJIOIO:

) ) AkTyanbHi npogaxi — bazoei npogaxi
[IpupicT npogaxie = - X 100 %.
Bbazoei npogaxi

ne AKTYaNbHI IPOARKI — oGear MIPOJIAXKIB 1] Yac aKIIii;

BazoBi mpofjaki — oGesr mponaxis y KOHTPOIBHMIL mepios [2].

Koedimieat xonBepcii (Convertion Rate) BimoOpaxae BIUTMB aKI[IHHUAX
KaMIaHiii Ha TOBEMIHKY CIIOKMBAdiB, MPOTE HE BPAXOBYE SKICTh Tpadiky.
[TopaxyBatu koedilieHT KOHBEpCii MOXKHA 3a (HOPMYJIOIO:

L. .. KinbKicTb KOHBepCia
KoedinieHT kOHBepcii = - - - — X 100 %.
KinbKICTE KNIEHTIE

e KIIBKICTE KOHBEPCI — yycyo kimieHTiB, IKi BUKOHAH 3a[aHy LiIbOBY IO
1] 9ac aKiiii (HampuKIia, MOKyKa, BUKOPUCTAHHS MTPOMOKOTY );

KUIBKICTB KIEHTI® _ 3aranpua KinbkicTs KitieHTiB [3].

PentabenpHicTh iHBecTHIid (ROI) — Merpuka, 1o m03BOJISE OIIHUTH
(biHaHCOBY JOIUIBHICTh aKIIMHOI KaMIlaHii, ajie BUMarae peTeabHOro aHasizy,
no Moxe OyTu pecypcoBuUTpatHUM. DopMysna peHTa0ETbHOCTI 1HBECTHUIIIM
BUTJISIIA€ HACTYITHUM YHMHOM:

CymMa goxoagy — CyMa BHTPA
RoJ — —Y 2 A0KOAY T HY P 100 %,
Cyma BuTpar

e Cyma foxomy — cyMa J0XOAy, SIKy IMPUHEC]Ia 1HBECTHUIS B TPOBEIACHHS
aKIIMHOI KaMITaHil;

CyMa BHTPar _ cyma BUTpaT Ha IPOBEICHHS AKIIHHOT KAMITAHil.

Bapricte 3anyuenns kiieHTiB (Customer Acquisition Cost) BimoOpakae
BUTPATH KOMMAHII HAa 3aJly9€HHsI OJJHOTO HOBOTO KJIIEHTA, OJHAK HE BPAXOBYE
JIOBFOCTPOKOBY JIOSUTBHICTh Ta MOBEAIHKY ICHYIOUMX KIi€HTIB. DopMyna s
pPO3paxyHKy BapTOCTI 3 Ty4eHHs KIII€EHTIB BUTJISAIAE TaK:
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CAC — Cyma BuTpar

KinbKiCTh HOBHUX KJIIEHTIE

ne CyMaBHTDPAT — 3arajibpHi BUTpaTH HA MAPKETHHT Ta 30yT IIPOTATOM HEBHOIO
nepiony;

KinekicTh HOBHX KJIEHTIe — kinpKicTh HOBUX KIIEHTIB, 3aJydeHMX 3a LieH
nepion [4].

B ymoBax 3pocTarouoi KOHKYpPEHIlli OKpeMe BUKOPUCTAHHS TPaTUIIMHUX
METPUK MOXK€ HE IOBHICTIO BIJI0OpakaTH €(DEKTUBHICTh AKI[IMHUX KaMITaHiH.
JIs miABUIIIEHHS TOYHOCTI OIIHIOBAHHS €()eKTUBHOCTI IIPOTIOHYETHCS PO3pOOKa
KOMOIHOBAHOTO TIOKa3HUKA, 1110 IHTETPy€e HOPMAaJIi30BaH1 3HAUEHHS IIUX METPUK.

Hopwmauizariiss 103BoJisi€ TPUBECTH BCl TTOKA3HUKU JO €IMHOI IITKAJH, IO
crpusie 00’€KTUBHOMY TMIOPIBHAHHIO KaMIIaHId HE3aJIeKHO BiJ pPI3HHUIN B
MacimrTadax Ta CrenuQiky.

KomM0OiHoBaHuMii MOKa3HUK (OPMYETHCS K 3BAKEHA CyMa HOPMAaTi30BaHUX
METpPHK, /i€ BaroBi KOe(iI[ieHTH BCTAHOBIIOIOTHCS BIAMOBIIHO 0 CTPATETIYHUX
npiopuTeTiB KommaHii. Takuil miaxXi T03BOJUTH BpaxyBaTH B3a€EMOII0 PI3HUX
acnekTiB €()eKTUBHOCTI, @ TAKOXK aJalTyBATH OLIHKY 3 ypaxXyBaHHSAM 30BHIIIHIX
(bakTOopiB, TAKUX SIK CE30HHICTh Ta PUHKOBI YMOBHU.

BmivB  omiHioBaHHS ~— €QEKTMBHOCTI  aKUIMHMX  MPONO3ULIA  Ha
NpUOYTKOBICTh € Oe33alepedyHrM: NPaBWIbHO MiIOpaHi Ta CBOEYACHO
CKOPUIOBaHI akIliiiHI KaMmaHli 3JaTHI CHPUSTH 3pPOCTAHHIO Ta PO3BUTKY
0i3HECy, a TaKOX JO3BOJISIIOTh YHMKHYTH 3MEHILIEHHS MPHOYyTKOBOCTI 4epes
HaJMIpHI 3HIKKU a00 HeBaanuii BuOip ToBapiB. KoMepiriiiHi mianpueMcTBa, 1o
3aCTOCOBYIOTh KOMIUICKCHUM MIJX1J JIO OIlIHIOBAaHHS €(PEKTHUBHOCTI aKIIHHUX
KaMMaHii, OTPUMYIOTh KOHKYPEHTHY II€peBary, OCKUIbKH MOXYTh IIBHIKO
aJanTyBaTUCh JI0 3MiH.
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