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This paper discusses the integration of an information and recommendation
system in an online ticket distribution platform for public events as an
innovative approach to automate key business processes. By streamlining
operations, reducing time and labor costs, and boosting ticket sales, this solution
significantly enhances the overall efficiency of event organizers. Moreover,
implementing a recommendation system increases customer loyalty and
improves their purchasing experience by offering personalized event suggestions
that align with individual preferences, ultimately resulting in higher customer
satisfaction and stronger revenue growth.

KoHieniiisi KBUTKIB 1CHY€E B)X€ THCSYl POKIB IMOYMHAOYM 3 aHTUYHOCTI, /i€
TaKUMHU, HAMPUKIad, BUCTYHaIN TJIUHSIHI )KETOHH, a OTXKE CIOCI0 X CTBOPECHHS
Ta TMONIMPEHHsS 3MIHIOBaIuCA 3 pokamu. Hapas3li Meroaum mnOWUpPEHHS
IPOJOBXKYIOTh  €BOJIOLIOHYBAaTH  3aBASKA  BIOPOBAKEHHSM  HOBITHIX
TEXHOJIOTIH, a MiSUIbHICTH, MOB’s3aHA 3 TOIMMPEHHSM KBHUTKIB, 3aJIMIIAETHCS
HEBIJI’€MHOIO YAaCTHHOIO 1H(PACTPYKTYPH MACOBHUX 3aXOIiB. A OTXKe, BUHUKAE
HEOOX1/IHICTh YJJOCKOHAJICHHSI CUCTEM, SIK1 3A1MCHIOIOThH MOIIMPEHHS KBUTKIB Ha
nyOiuHi  3axoAM, 4epe3  Be03aCTOCYHKH. 30Kpema,  BIPOBAKEHHS
pPEKOMEHIALIHHUX aJIrOPUTMIB JO3BOJIAE€ MIABUIIUTH €PEKTUBHICTH MPOAAXKIB,
HOJIMIIUTH KOPUCTYBAallbKUM JOCBiA Ta 30UIBIIMTH PIBEHb 3aJ0BOJEHOCTI
KJTi€HTIB [1].

BigMiHHICTE BiJl TPaJUILIMHOTO MIAXOIy IOJArae y TOMY, IO 3aMICTh
JIOBIUX 4epr y Kacax abo 3BEpHEHbB JI0 ONEpPaTOpiB, KOPUCTYBAY MOXKE 3a JIIUCHI
XBWJIMHU C()OPMYBATH BIIACHE 3aMOBIICHHS Ta OTJIATUTH KBUTKU OE3TOTiBKOBUM
crnocobom. OKpiM TOro, cucTeMa 3 peKOMEHAALINHOI (PYHKII€I0 aBTOMATHUYHO
aHaJi3ye JlaHl KOPUCTYBayiB Ta MPOMOHYE M BIAMOBIAHI MO1T 0€3 He0OX1AHOCTI
CaMOCTIHHOTO TOIIYKY.

VY po3pobieHiit iHGOpMaIIiitHIN CUCTEM] TMOMIMPEHHS KBUTKIB Ha MyOivuH1
3aX0AM  TPUCYTHI  KOPUCTyBadl  PpO3MOJUICHI 3a TphOMa  POJISIMU:
«HE3apeECTPOBAHUI  KOPUCTYBau»,  «3apEeCTpPOBAHUIl  KOpUCTyBau»  Ta
«aJIMIHICTPATOP».

«HeszapeecTpoBanuii KOpUCTyBau» Ma€ JOCTym A0 0a30BuUX (yHKIIIHA
1aTGOpMH, 110 TO3BOJISIOTH MEPETJISIIaTH MOBHUM MEPEiK JOCTYITHUX 3aXO/IiB,
BUKOHYBAaTH TIONIYK 3a PI3HUMH KpUTEpisIMU (HAMPUKIAL, 3a Ha3BOIO,
KaTeropi€ro, JaTO YH MICTOM), a TaKOX O3HAHOMIIIOBATHCA 3 JETAIbHOIO
1H(pOpMaIlIEI0 MPO KOXKEH 3axiJl, BKIOYHO 3 AaKTyaJIbHHM pO3KJIaJO0OM Ta
IoCTymHUMH MicsiMUA. OKpIM I[bOTO, HE3apPEECTPOBAHMI KOPUCTYBad MOXKE
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3apeecTpyBaTHCs a00 aBTOPU3YyBATUCSA B CHCTEMi, a0M OTpUMATH PO3ITUPECHHIMA
(yHKL1OHAL.

[Ticns ycmimHOi peecTpalli BiABIAyBad OTPUMYE POJIb «3apEECTPOBAHUI
KOpHUCTYyBaw», IO HAJa€ MOMYy OOCTYyH 10 OCOOMCTOro KabOiHETy, /e MOXKHa
penaryBatu BJacHI JaHl (30Kpema 1M’ 4YM aApecy eJEKTPOHHOI IOIITH),
nepersiiaTd  ICTOPII0  MOKYIOK, JeTadi3yBaTH CTBOPEHI 3aMOBJICHHS Ta
BIJICTEXXYBaTH iXHIH MOTOYHUH cTaTyc. CyTTEBOIO MEPEBAror 3apeecTPOBAHOTO
KOPUCTYBaua TaKOX € MOXJUBICTb OQOpPMJIEHHS HOBHUX 3aMOBJICHb
0e3Mmocepe/IHbO B MEXaX CUCTEMH.

Tpetto ponb «aamiHicTpaTOp» B IHPOPMAIIHIN CHUCTEMI Ma€ KOPHUCTYBaY,
SKUA Ma€ HaWIUpIIi TIOBHOBKEHHS IIOAO KEpyBaHHS KOHTCHTOM 1
3aMOBJIeHHSIMH. Jlo Horo oOOB’SI3KiB BXOAWTh MOHITOPUHI 1 3MiHa CTaTyCiB
3aMOBJICHb, peJaryBaHHs a0o0 TOBHE OHOBIICHHSA iHGOpMAIl TPO 3aX0au
(30KpemMa OHOBJIEHHSI PO3KJIaay, BapTOCTI KBHUTKIB Ta JIOCTYIHHX MICIb), a
TaKOK 3M1MCHEHHS 3BITHOI AISIJIBHOCTI.

Pexomennamiitna (yHKIis 1HPOPMAIIMHOT CUCTEMH MOIIMPEHHS KBUTKIB
peanizye MIATOTOBKY MPOMO3UIlINA, AKI HAaWOUIBIIIOK MIPOK BiAMOBIIAIOThH
1HTEepecaM KOPHUCTYBauiB, a TAKOXK JUHAMIIII TMOMYJISIPHOCTI TIO1H y 1iiomy. st
I[OI'0 CHCTEMa aHaJI3y€e CYKYIHICTh JIaHUX MPO MOBEIHKY BiJIBiyBaviB, a came
iX ICTOpi0 MOKYIOK, a TaKOX BpPaxOBY€ 3arajbHy CTATUCTUKY MPOIAXIB 1
MONYJISIPHICTh 3aXO0JIB Cepea PI3HMX cerMeHTiB ayautopii [1]. Ha mincrabi
OTPUMaHUX BHCHOBKIB (POPMY€THCS TEpENiK MOJIM, 10 MOXYTh 3alllKaBUTH
KOHKPETHOTO KOpPHMCTyBaua: HANpHUKIaJ, KOHUEPTH CXOXKUX BUKOHABIIIB,
dectuBani B HaWOmMK4oMmy reorpadiuHoMy perioHi a0o BHCTaBH, SKi
BIJIMOBIJIAIOTH YIIOJA00aHOMY JKaHPY.

[TincymoByrouM, BIPOBAKEHHSI BEO3aCTOCYHKY JAJIsi MOLIMPEHHS KBHUTKIB
Ha TyOJiYHI 3aX0/IU 13 BUKOPUCTAHHSIM PEKOMEHAAIINHUX aJITOPUTMIB CYTTEBO
COpOIIy€e BeCh IMpolec MNpuAOaHHS Ta MIABUILYE SKICTb OOCIyrOByBaHHS
BiJIBiIyBauiB. P0o3Mmoai KOpUCTYyBayiB 3a POJSIMU JIa€ 3MOTY 3PYYHO KEPYyBaTH
JIOCTYTIOM JIO PI3HOMAHITHOTO (DYHKIIOHANTy, TOYHHAIOYM BiJ MPOCTOTO
neperisily MoMAiM Ta 3aBEpIIYIOYM PO3IIMPEHUM YIMPABIIHHAM KOHTEHTOM 1
3aMOBJICHHAMHM. CHUCTeMa aBTOMATHUYHO aHali3ye€ JaHl NOpo ymnoJoOaHHS
KJIIEHTIB 1 (h)OpMY€ NIEPCOHAII30BaHI MPOMO3UILii, 110 JA0MOMarae KOpucTyBayam
IMIBUJIKO 3HAXOJAWTHU I[IKaBl JUIi HHUX 3aXOJd, a OpraHizaropaMm Ta
aaMiHicTpaTopaM — e(EeKTUBHO IUJJaHYyBaTH IMPOJaXkli Ta OHOBJIIOBATH
1H(popmarliro. 3aBISKH bOMY B€03aCTOCYHOK 3HaYHO MOJIETIIY€E OpraHi3alliio Ta
BIJIBITyBaHHs TMOAIM, MIABUINY€E PIBEHb 3aJ0BOJICHOCTI KIIIE€HTIB 1 TOCHIIOE
KOHKYPEHTOCTIPOMOXKHICTh Y c(hepl MacoBUX 3ax0liB [2].
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