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The report examines the reasons why implementing a Customer
Relationship Management (CRM) system is beneficial to growing service
station businesses. The CRM system automates both customer data collection
processes and internal business operations. There are two components being
developed, which are a relational database and a web interface for interacting
with the database. The primary advantages of the proposed system include the
integration of customer data, tracking vehicle service history, information about
the business's services, and the schedules of service professionals. As a result,
the overall customer experience is significantly improved, and the burden of
manual paperwork and administrative workload is reduced.

Konu xomnaHisg cepBICHOIO 0OCIyTrOBYBAaHHS € HOBOIO Ta BOJIOJIIE€ OJIHIEIO
CTaHLI€0 OOCIYroByBaHHs, TO MOTpeda B IH(QOpPMALIWHIA CUCTEMI HE €
BEJIMKOI, apke Ol3Hec-PyHKIIi MOXXHA BHKOHYBaTH 4Yepe3 NanepoBHid
JOKYMEHTOOOIT Ta 0COOMCTY KOMYHIKAIIIO 3 KJI1€EHTaMHU.

Ko KoMnaHisg po3LUIUPIOETHCSA IO MEPEXI MIIMPUEMCTB aBTOCEPBICY, TO
MEHEIPKEpU aBTOCEPBICIB HE MAIOTh JJAHUX MPO MEXaHIKiB 3 iHIKX (il Ta 1Mpo
ix rpadik, a JuIIe MANepoBl MOKyMEHTH iXHbOI ¢iii. BHacHimoK 1Ip0TO MEsKi
aBTOCEPBICH € TEPEHABAHTAXKCHUMHM, a IHII YacTO MPOCTOIOITH. [HIIMM
HACJIZIKOM € Te, M0 BIAMOBIAAIBHICTh 3a TMONIYK aBTOMAWCTEpHi, 3JaTHOI
00pOOUTH 3aMOBIICHHS, TOKJIAJAETHCA HA KIIIEHTA

IIpote came 1i mnpoOnemu Bupimryrothess Customer Relationship
Management cuctemoro, 1 TomMy ii peaizailisi € KpUTHYHOIO NIl €(PEeKTUBHOI
po0OOTH KOMIIaHii, III0 BOJIOJIIE MEPEKEIO ABTOCEPBICIB.

Hentpanbuum ¢okycom omneparnBHoi CRM-cucremu € KiIieHT Ta HOro
nocsin [1]. BiamoBigHO y cucTeMi BuiiieH! Taki poui: «HesapeectpoBanmit
KOpHCTYyBaw€», MO TMPEACTaBIs€ KIIEHTA-TOCTSI, Ta  «3apeecTpoBaHUi
KOPHCTYBaw», IO MPEICTABIISIE 3aPEECTPOBAHOTO KIIIEHTA Y CEpBICH, SIKUNH Mae
JOCTYT 10 JOJAATKOBUX (DYHKIIIH CUCTEMHU.

Jns 06ciyroByBaHHsI KJIIEHTIB y CHCTEMI BHALIEHA PoJib «MeHemKepay.
Bin BigmoBigambHuM 3a 0OpOOKY 3aMOBJEHb KOPHCTYBadyiB Ha TEXHIUYHE
00CIyroByBaHHS aBTO.

CRM-cuctema 103BOJIsIE aBTOMATU3yBaTH sIK Oi3Hec-QyHKIIT 31 300py
JaHUX PO KOPHUCTYBadiB CUCTEMH, TaK 1 BHYTpIillIHI Oi3HeC-PyHKIII KOMMaHii

2].
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OpHuMH 3 aBTOMATH30BaHMX Oi3HEC-PYHKINH, SKI BUKOHYE KII€HT, €:
«Peectpauis», «ABtopuzanis». «KepyBanus obnikoBuM 3anucom», «llepermsa
Kartajory nociyr» ta «OpopMiIeHHS 3aMOBJICHHS.

TakuM 4YMHOM, OTPUMAHHS TOCIYT KIIE€HTA € TMPUIIBHIMICHUM, aJ[Ke
KJIEHT MOJKE JIETKO MEpPEerVIIHYyTH BCl aBTOMAaWCTEpHI Ha KapTi, MEpersHyTH
rpadiku ix podotu Ta HOMep Tenedony marcrepHi. OONIKOBUM 3aMKC KIIEHTA
JI03BOJIAE€ 30epiraTu ocoOucTy iH(OpMalliio Ta JaHl MPO aBTOMOOWIl KIIIEHTA.
KiienTy mpocriiiie cTBOpIOBaTH HOBI 3aMOBJIEHHS, 00 JaH1 3 0OJIIKOBOIO 3aIIUCy
aBTOMATUYHO 3allOBHIOIOTHCS Y (POopMi 3aMOBJICHHS.

BuytpimnimMu  613Hec-QyHKiisiMu, siki aBromatuzye CRM-cucrtema, e:
«Ilepernsan 3amoBleHb KiieHTa», «OOpobuTH 3amoBIeHHs», «llepersia
rpadikiB MexaHikiBy, «KepyBaHHs 3aauamu y rpadiky MexaHiKay.

3aBAsSKkd 1M1 aBTOMATH3aIlli CIPOIIYETHCS Ta MPHUIIBUAIIYETHCS 00poOKa
3aMOBJICHb BiJ Kii€HTa. MeHemKep Teperisgac CIUCOK BCIX 3aMOBIICHb Y
MepexXi MIPUEMCTB aBTOCEPBICY, OOMpaE HOBE 3aMOBJICHHS 1 TIEpETsiaae Horo
netani. BignmoBigHO 10 0OpaHUMX KIIEHTOM JaTH W dYacy OOCIyroByBaHHS,
MEPEeITiKy MOCIYT Ta aBTOMANCTEPEHb, 110 € 3PYYHUMU ISl KIIEHTA, MEHEIKEP
biIpTpy€e MexaHIKIB Ta 00HMpae BUIBHOTO MeEXaHIKa W TIpu3HA4yae HoMy IIe
3aMOBJICHHS Ta OHOBIIIOE rpadik.

V¥ koHTeKcTi aBToMaTHu3auli 3raganux pyHkuii CRM-cuctemMa ckiiagaeTbes
3 TAKUX KOMITOHEHTIB:

— pensuiiiHa 06a3a JaHUX JJI TIATPUMKHU AISUIBHOCTI MEPEXI1 MiMPUEMCTB
aBTOCepBicy, 1o nodyaosana Ha ocHoBi CYBJl MySQL [3];

— iHTepdeiic moctymy a0 0a3m JaHWX 3a JIOMOMOTOI0 BEO-CTOPIHOK,
CTBOpeHa 3a jornomMororo JavaScript [4].

3aBasku peanizamii CRM-cucteMu KIIIEHTH MEpPEXi aBTOCEPBICIB MarOTh
JOCTYII IO BCIX MOCTYT KOMIIaHii, CIPOIICHU mporec opOopMIIEHHS MOCIYT Ta
0ocoOMCTHI KaOIHET 3 ICTOPIEI0 OTPUMAHUX MOCIYT Ta JAaHUMH IPO aBTOMOOLI.
Takox cropouryeTbcsi poboTa MEHEIKepa KOMITaHIi 3aBAsKU 310paHUM JTaHUM
KopuctyBauiB. DyHKINT cucTeMH JjIs1 OOpOOKM 3aMOBJICHb KJIIEHTIB Ta IS
KepyBaHHs TpadikaMd MEXaHIKIB MIJBUINYIOTh €(EKTUBHICTH O0OOpOOKH
3aMOBJICHb.
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